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2007 Net Income*
(excluding Other)

Scotia Capital

$1.1 billion

40%

28%

Domestic Banking
$1.6 billion

International

$1.2 billion

* available to common shareholders

32%
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2006 2007

*excludes VISA gain ($111mm pre-tax, $92mm post-tax)

Positive operating leverage: +4%*

Net Income 

2007 vs. 2006
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average earning assets (incl. acceptances), $ billions

78
91 106

36

33

31

25

22

21

Q1/06 Q1/07 Q1/08

Business Loans & Acceptances

Personal Loans
Residential Mortgages

168

 130

146
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+95 basis points*Personal Term Deposits

+56 basis pointsTotal Personal Deposits

+24 basis pointsMutual Funds

+18 basis pointsResidential Mortgages

Year-over-Year Change

Domestic market share figures as at December 2007

Added 140,000 new customers in fiscal 2007

*Acquisition of Dundee Bank contributed +15 basis points

5

*����
���
��������
����&��'
�
�
���	���

• Upgrading technology to drive sales growth
– investment platform & brokerage CRM 
– term lending system 
– commercial banking credit, support and operation systems

• Business & brand development
– Scotiabank Nuit Blanche – Scotiabank Place in Ottawa  
– CFL Sponsorship – Scotiabank Giller Prize
– Cineplex Odeon – NHL

• New products
– 3 new GIC offers - Euro savings account
– ‘Scotia Blueprint Plus’ - Scotia Global Climate Change Fund
– Advisor series of 14 funds

• Expanding distribution & sales capacity 
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New branch openings: 
35 in 2007

15-20 in 2008

New branch openings: 
35 in 2007

15-20 in 2008

Kanata

Vaudreuil-
Dorion

Orangeville

Sechelt

Calgary

Red Deer

The Bridges

The Meadows

Sales/Service force 
increases:

1,000 in 2007
500 in 2008

Sales/Service force 
increases:

1,000 in 2007
500 in 2008
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Strathmore

Sylvan Lake

Magrath

Edmonton

Burnaby

Whitby

Richmond Hill

BramptonWaterdown

Brantford

Riverview

Faubourg
Boisbriand

Grande Prairie
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• Maple Financial Group
– improved position in fast growing mortgage broker channel

– increased market share to #3 position

• National Bank of Greece
– added 10 new branches in under-represented markets 

• Travelers Leasing Corporation
– immediate access to high-growth sector of auto market

• Trade Freedom
– improved active trader platform 

• Dundee Bank
– broader range of product offerings for financial advisors
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- Dundee Wealth (18%)
- Trade Freedom 

Pursue acquisitions & alliances

- strong fund performance
- strengthened fund line-up

Enhance investment product suite

- 86% of AUA in long-term funds
- increased fee based assets

Improve business mix

- $2.3B in net sales
- branch sales increased 4.5x

Increase mutual fund sales & market  
share

Performance in 2007Objective

Wealth Management revenues grew 14% in 2007
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• Mutual Funds
– capture +$50B of off-us mutual fund balances that our 

customers hold elsewhere

• ScotiaMcLeod
– grow AUA per Investment Executive and continue to add IEs
– focus on fee-based assets

• Scotia Private Client Group
– increase cross-sell of counseling services, e.g.. foundations, 

private banking, etc

• ScotiaMcLeod Direct Investing
– targeted self-service investor acquisition, add specific 

features & services
10
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• Leverage existing platforms & investments

• Focus on higher margin products

– mutual funds, small business, credit cards, insurance

• Pursue strategic acquisitions

• Positive outlook
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Maintain earnings momentum
&

positive operating leverage
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Our public communications often include oral or wri tten forward-looking statements.  Statements of thi s type are included in this document, and 
may be included in other filings with Canadian secu rities regulators or the U.S. Securities and Exchan ge Commission, or in other communications.  
All such statements are made pursuant to the “safe harbour” provisions of the United States Private Sec urities Litigation Reform Act of 1995 and 
any applicable Canadian securities legislation.  Fo rward-looking statements may include comments with respect to the Bank’s objectives, strategies 
to achieve those objectives, expected financial res ults (including those in the area of risk managemen t), and the outlook for the Bank’s businesses 
and for the Canadian, United States and global econ omies. Such statements are typically identified by words or phrases such as “believe,”
“expect,” “anticipate,” “intent,” “estimate,” “plan,” “m ay increase,” “may fluctuate,” and similar expression s of future or conditional verbs, such as
“will,” “should,” “would” and “could.”

By their very nature, forward-looking statements in volve numerous assumptions, inherent risks and unce rtainties, both general and specific, and 
the risk that predictions and other forward-looking  statements will not prove to be accurate. Do not u nduly rely on forward-looking statements, as a 
number of important factors, many of which are beyo nd our control, could cause actual results to diffe r materially from the estimates and intentions 
expressed in such forward-looking statements. These  factors include, but are not limited to: the econo mic and financial conditions in Canada and 
globally; fluctuations in interest rates and curren cy values; liquidity; the effect of changes in mone tary policy; legislative and regulatory 
developments in Canada and elsewhere, including cha nges in tax laws; operational and reputational risk s; the accuracy and completeness of 
information the Bank receives on customers and coun terparties; the timely development and introduction  of new products and services in receptive 
markets; the Bank’s ability to expand existing dist ribution channels and to develop and realize revenu es from new distribution channels; the Bank’s 
ability to complete and integrate acquisitions and its other growth strategies; changes in accounting policies and methods the Bank uses to report 
its financial condition and the results of its oper ations, including uncertainties associated with cri tical accounting assumptions and estimates; the 
effect of applying future accounting changes; globa l capital markets activity; the Bank’s ability to a ttract and retain key executives; reliance on third  
parties to provide components of the Bank’s busines s infrastructure; unexpected changes in consumer sp ending and saving habits; technological 
developments; fraud by internal or external parties , including the use of new technologies in unpreced ented ways to defraud the Bank or its 
customers; consolidation in the Canadian financial services sector; competition, both from new entrant s and established competitors; judicial and 
regulatory proceedings; acts of God, such as earthq uakes and hurricanes; the possible impact of intern ational conflicts and other developments, 
including terrorist acts and war on terrorism; the effects of disease or illness on local, national or  international economies; disruptions to public 
infrastructure, including transportation, communica tion, power and water; and the Bank’s anticipation of and success in managing the risks implied 
by the foregoing. A substantial amount of the Bank’ s business involves making loans or otherwise commi tting resources to specific companies, 
industries or countries. Unforeseen events affectin g such borrowers, industries or countries could hav e a material adverse effect on the Bank’s 
financial results, businesses, financial condition or liquidity. These and other factors may cause the Bank’s actual performance to differ materially 
from that contemplated by forward-looking statement s. For more information, see the discussion startin g on page 56 of the Bank’s 2007 Annual 
Report.

The preceding list of important factors is not exha ustive. When relying on forward-looking statements to make decisions with respect to the Bank 
and its securities, investors and others should car efully consider the preceding factors, other uncert ainties and potential events. The Bank does not 
undertake to update any forward-looking statements,  whether written or oral, that may be made from tim e to time by or on its behalf.

The “Outlook” section in this document is based on t he Bank’s views and the actual outcome is uncertain . Readers should consider the above-
noted factors when reviewing this section.

Additional information relating to the Bank, includ ing the Bank’s Annual Information Form, can be loca ted on the SEDAR website at www.sedar.com
and on the EDGAR section of the SEC’s website at www .sec.gov.
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