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Building on our Corporate and
Commercial Strength
Kevin Clark
SVP, International Corporate and Commercial Banking
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Agenda

Strong business development

A balanced approach

Sustaining our growth



4

Strong Asset Growth 
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Growth in all Regions: 
English Caribbean
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Growth in all Regions: 
Latin America & Spanish Caribbean & CA
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Growth in all Regions: 
Asia / Pacific
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Agenda

Strong business development

A balanced approach

Sustaining our growth
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Well Diversified Geographically 

Assets

Peru
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Asia/Pacific
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Financial Services 
& Funds

18%

Government
15%

Real Estate
7%

Holding
Companies

6%
Wholesale 

& Retail
10%

Automotive 5%

Hotels & Gaming 5%

Shipping 4%

Telecom, Media & Cable 6%

Chemicals & Prim. Metals/Products 5%

Natural Resources 4%

Food and Beverage 3%

Power 2%

Other
Transportation

1% Other 9%

Diversified By Industry

Assets
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Balanced Approach to Revenue Generation

Loan Revenues
45%

Deposit 
Revenues 

32%

Ancillary 
Revenues

23%

Opportunities across all product categories
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Agenda

Strong business development

A balanced approach

Sustaining our growth
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Key Strategies to Our Growth

Key Strategies

Enhance products & 
service solutions

Drive efficiency 

Enhance MIS 
Capabilities

Build talent

Strengthening 
our Position

Work with our Scotia 
Group partners

Value

Improve client 
solutions

Increase sales time Deepen 
relationships

Integrate client 
profitability & Sales 
reporting

Drive results against 
key metrics

Develop key people Create bench
strength
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Our industry, product and structuring expertise provides 
cross-border financial solutions to our client base

• Country expertise

• Regional market 
knowledge 

• Regional client 
coverage

Local 
Knowledge

Local 
Knowledge

• Advisory and M&A 

• Corporate Finance 
& Syndication

• Global Trading

• Global Transaction 
Banking

Corporate 
Solutions
Corporate 
Solutions

• Multinationals 

• Regional corporates

• In-country corporates

Client ValueClient Value+ =

Established NAFTA Bank and Beyond
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Established NAFTA Bank and Beyond
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Key Takeaways

Growth in all regions

Balanced revenues

Diversified risk

Leverage the network

Uniquely positioned
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